2 B

GuaoauYIKWY 4
(Fierce Marketing: Ignite Your Market
and Ma_mj‘:ize Sales)

emswasunday
litdaowaancuni
anluldesnnldasu
uciognldsuuway

281KV
AUNS:0oSasunnad
DVKIVWLITB A

UOVATUAISOIDUAUDV T g
AUGaVMISUDVaAOT: &~ &
JUlswenenuasvnnudovms
dunlkoinaiudwian

kualw lhunasnikuad

usvwandufidngoAamsaviior &
oghvdiotlon S
s s : -
- X AR x‘ k
o — .'. \ L3 _;‘.
dusia NVYSsuYv W

Ak ok ———— %N AN



Y Aa d' % v d'
PafaianIzAUNallaamM I
1. mangnwasla "Hpggsnan
1 [ 1 =~ = A 9) Y] 49!
"REIUTUUANDUIIYA INTITADUVIY 1A BIA0VTUNINTL"
0o nm vy Y
"anudFe 1 launnmssenssanunion
' A o Y v 19
uAINMIAIe T lundon"

o 1 A v o 1 o I 1
"ﬂ?ﬂgﬂ@lNﬁ?ﬂ‘l/llﬂulli\maﬂﬂu mum%mﬂmmauﬂm"

Y A A 9 9 I~ Y= 1 A A a
"NANIMAY LAz H... NEIRNMTBUDGNLAN"
1 [ o 1 1 9) 9) Y] o ] ] = 1
"ag1naaf1 e 1 la Winaaa1n luweviedni”
2. YoAANIIAI19AAIA HaLN5Aa1A (Marketing Mindset)
061 lgnMd mSuauMvoIn
1 a Y] d o Y]
LANMINARN MR A MTVNA1voA”
—1¥F 1DAY
“AUAITIZAANTIOIILIDWAVIBAINT LAZFUTINIUNUYNAIT
% 1 dsj = 9 9 s
AuNwInaFeau lilizesuieanan
— Jill Konrath
y A A A 1 Y v o
“QITFNFTINAU 100 AUFUFOVUDET T NTIITH
] = d' 9) 1 1
Tl danau 1 S1uaULAN I
—Nysou wan
Y A o A , ' Y 9 A
“vitnfveunlugiuzinmiaaianensdilagnadedn1ize
1 1 9 o 1 glj Y d'
9814 15 taz e ldwainmviusuiu ladeiga”

—Nusou lowrwisn



Q'J w a' Y] Vv "y d
3. ualvuaueen Y & uNaIuINHLNd100w lal
9 0o 9 1 9
"9e1n 1NN ATV A0IUAWAUNEIEN"
1 1 1 9 A 1
rautleluse ause lutle lundrsy luasile...
v Y
o lnsvzileaznin
(= 0o = 9 < 9 v A
Yyufanudisalaadivada e luiuden
9J 9J
g e wyedid v
"A13IDIALINUNVIEDEIUIT1FDU
A = Yy A a Y o A 0 g’;
ADIDIFIUBUAOUR WY BT
J [} 1 ] g}J
"90IAB 0199289 U LARNAL 1R
[y a 9 9 <))
wazasns lugumveusgesuauioaiauo”

Joyan sy Al



=

9J a A SLa o
NINAvVANTo YA
aUUAAAINMINANUIYAAINST (IBC GROUP)

- gnwaviing aSuaaalitl auaeauialving
a ¢ O A
WUNATIN 1 W..2569

31711-220-UN

TOAUTTUIYNTVVDIND TYALUNIHIA

AIANDINDIMINAIA Haziingsnoszaulan

9
-y a 4 1 (Y] = (Y]
“ﬂuliﬁJﬂ“T)’@ﬁuﬁHﬁj’Jﬂ@ﬁﬂJﬂ! Llﬁ%}ﬁﬂﬂﬂﬁ%ﬁ%}NﬁiJ'l’d‘L!‘U’dH‘LW]WﬁQ”
A 311 1 1 v A g)a =~ I =Y, I
“NITRATA ABUUABDU blﬂflﬂfﬂﬁ@ﬂﬁu%]ﬂﬁ%ﬂﬂ? Lmzﬂ”],ummﬂu
¢ ¢ ¥ 2
L’JT]EJ?J‘L!@]?GI)W] NIAU”

o

9 M v 1 ar A A 1 1 1A A
“ﬁﬂﬂ"lllﬂJllﬂﬁu’ﬂﬂm%gﬂﬂﬂﬁﬁiﬂlluﬂﬁﬂu HANWINLUTFTULUATINNN

U q

9 a dd%}
Gl‘lf‘i‘ﬁ'iﬂi]"ll’ENW’Jﬂlelﬂﬂ"lm”

q

“AAAITIZAANITIDUD WAV IIAINT LAZTNTINUALGNAITIINY

1 dsi} = 9 9y
')TW'JﬂLGlITle@ﬂmllﬂlﬁElﬂ'ﬁ@ﬁl!,!a')”

ISBN (E-BOOK) - 978-616-95345-3-2

UTTATMIAURTY U@ Noesses

a = Jd Y] Jd
ﬁaﬂﬂiﬁi\l/@@ﬂllﬂﬂﬂﬂ HNH1IIFITTIU 11"])'8']6]5514141/]



a Jd v Y] d 4 Y]
Wg9ionys lag WaIgaITal eI
A sudarat.tyj@gmail.com

a 4 v o 1 a A
ANUN Llﬁgfﬂﬂ*ﬂ1ﬁu181ﬂﬂﬁwﬂf1¢l NIYIITEU

399 ﬂ.ﬁ"lﬂ‘W%}"I’J 121 AA09U VNN ANW.10240



[e] o

Al
Ugnwasiing a3 1enaalils Augeaaalving
(Fierce Marketing: Ignite Your Market and Maximize Sales)

QU

a Y . . v 9
NIIAAIAUBITN Hazaal (Fierce Marketing): ‘]JQﬂW’dQuﬂfgj
9 9 o Y1 A Aa AN 1A AA
ﬁ’iﬁlﬁﬁﬂﬂiﬁ‘ﬂﬂ waamnaiwwq ﬂﬂﬁﬂ?hﬁﬂﬁﬁﬂ%ﬂﬂiﬁuﬂthﬂﬂu
YY1 A Y, AR o A ) < o
lergmumamm Tﬁﬂﬂ"lﬁﬂ"l‘LJ”I‘I/]‘LHI‘]JLﬂﬁE)‘LJﬂ’JEJﬂ’J"I?JLi’J NN R
s A ) A Yy A 9 = A vy <
HAagNagNsniaaguay muzﬂaﬂuﬂamm@mﬂaﬂuaﬂquﬂu

Toma uaziasunnseadnlinanailum’ls msasrseeavielis

a 9

Y Aa g (Y] d' 1 9
wazaarali@ulalugail Suduainmsdanwaslain lueenus
9 1 1 =] dgg Y] (Y] 9 o (Y] a
L"lﬂi‘ﬂﬂ@ﬂJ!ﬂ"l‘W?J”lEJﬂEJ"NﬁﬂG]N LL@%‘]JT]J@YJGI,W‘V]Hﬂ‘]JWQ@ﬂﬁﬁJGU’EN
Y o < n v 1 1 A
Qﬂ‘ﬂ"l ﬂ'JT?Jﬁ'"IL'iﬁ]lllelﬂ3J1L‘W'§"I$I"]5ﬂ"]5?]ﬂ LALNAITNNITITINLUAU LIAS
A o d' =
NITANUDNTINIRIVAN
L v YA 1 Y v
!!‘H’J‘ﬂ101uﬂ13ﬂQﬂWﬂ31%uﬂgﬂﬂﬂ:6EJ"IEJ’E]?JLLWiH'JH‘ﬂEJ@ﬂ@]ﬂ
1 zd' o A ~ 9 (Y] (Y] 9
LWﬁTg"])”NL’JE‘]”I‘V]ﬂ?ﬂaWUWﬂﬂﬂI@ﬂTﬁﬂluﬂTﬁlﬁEJ‘L!E uazﬂﬁuﬂ;mﬂw
< 1 1 1 Y ng Y o 1 < g’;
L'i')ﬂ’)”lﬂ!,!fllQ,iﬂﬁﬂ!ﬂ”lﬁﬂ”lﬂﬂlﬁ"])'ﬂﬁ]u LLﬂ%GU’OEJEJ’OEN1Hﬂ’OﬂL‘]JH"UH
< A Y Y] Aa =] Y1 dy 9
1ane L‘W@Tﬂ‘ﬂllﬂ?‘lﬂl uazmﬂmgmmu“lﬂmn,ﬂmmﬂ'lmmeuu aIN
] a A I 9 9 %} v
NAUANBIVUIN Nﬂﬂﬂﬂgﬁ%ﬂﬂﬂ’ﬂll‘ﬂ?ﬂ"lﬁl LL@%W?@MﬂﬁU@?ﬁUﬂ’JWﬂJ

Wasuudasluaaiaaasanaiw



= Y E4 a J 9 Y
wgmma‘lumsasmmm‘lﬁﬂa: AUATICHVDYANAUNT LA

! A a Yy 9 zg 1 A
ﬂ?ﬁﬁ?ﬂi‘ﬁuﬂ !,‘WE)"UfJ1fJIE)ﬂ1ﬁ"ﬂN‘§ﬁﬂﬁ]1ﬁﬂ’JN"Uu,ﬂiﬂﬂlﬂuﬂﬁﬂ

y A

! a Y Y J 0 Y =N 1 1
ﬂ’JHJG]NﬂJENﬁ’HﬂWﬂﬂ!GlﬁH]E) ’JWHUIJJQﬂﬂ1ﬂﬂﬂ@ﬂ°ﬁ@%1ﬂﬂmqui%
1 T Ao o A YA = A A o s A
ﬂuﬁuqmmﬂﬂgﬂa‘lf’maim%amﬂmmzmﬁmﬂaumuwmamsn
Taauau moasgaanuaulauazadanisaad

9
dugennaldndlagms: nszqumsaadulagedieTas Tusu

'
W

Y
f)

a{ 1 d?l} 1 1 A 9 a A A % 9)
‘vﬂﬂu% U BoRNNII NIDUBILAUBDWIAYNULIA 1ﬂﬂ,ﬂ1§1ﬂ$
a a 9) A 1 . A a 9) d' cé
mﬂumﬁuamaﬁummwam (Up-selhng) NIDAUAUNYILUD

. Y A 1 1 A Yo Y A 9
(Cross-selhng) lﬁ’ﬁ)l‘WﬂJﬂJaﬂ']@l?J‘Uﬁ,iﬁiﬂﬂ?ﬁ?l&gﬂﬂ%ﬂﬂﬂ?ﬂi%ﬂ1J

U

¢ v A ¥

Y
UIN1TANUAUNUTANAT (CRM) LW@iﬁLﬂﬂﬂWi%@cﬁumgﬂﬂﬂ@@

U

n\

Y [ [ < A 1 v
aamﬁamm@ﬂu“]uiangﬁn%nﬂammgnmuaﬂm: Glﬂﬁellﬁm

9
NOUAUHUUATONNA N

Y a2 Y 9

wiagnlaule: FuiadeaImioudonuAnTING

9 (Y]

] w ] =~ 9 a 9 49! 1 =~
"lunmwm: Lﬁﬂu§%1ﬂﬂ’3'mNﬂWﬁ1ﬂL£ﬁ3QﬂﬂJuﬁ1ﬁMﬂuﬂ

U

o W o a Jd
nyadIAygAaNNdu3aine: qenaIanlsAuARaI 19T

Q v [

NANNTOULANA
Y 9 Aa o A A A Aa Y
3311 15991093 NMAUNDAAN NV TIIND1IZINA 1114

v v 9
Lﬂflﬂ‘ﬂﬂ”lili”l!ﬁuﬂ‘ﬂmEJf]JﬂZJW%)’E)ZJT]Q‘]JﬂﬂTiGUWEJLL‘U‘UmEJ‘]JGUW]

% v A

v Y
AN MIFaMINDILMUITONT oL UINgAti vz T

v ad A v Yo A = Y Yy 9 a Yy 9
91TAVUASITAALVUUNTAIVI L@]iﬂﬂ@31WW§@M L‘]Jﬂﬁl%(lﬁﬂ’ﬂx‘]

U

uda lilgeadweennelinzqul doyasiulag Al



o v ci 0o & A
ﬁ"l‘i"iﬁ‘]]!!‘lr!’Jﬂ]ﬁﬂﬂﬁgﬁﬂﬂ31uﬁ1!§ﬂﬂﬂi’)
1. ﬂQﬂWﬁlﬂﬁﬂfz’f (Mindset & Team Motivation)

Y Y Y o 9 9 v o w 9
asnuﬁwumaalﬂ: i ']Gl’ﬁ]\‘lﬂ@ﬂﬂﬁ%ﬁ{]ﬂ%’)iyllﬁgﬂTaﬂiﬂ NI

9 (Y] a A Yo A
A5 1NNAUAATIVIN I DUNWY
g’J 3’J 1 I~ 1
authwineszezdu:  yeuthvue vy Iviiwihvuedes
A Yy I o Y o 'y
o lvnuriuanydrsalndaaas live
WA NNHZANUTND: IADUTUNAUANITVIY UAZNITIAT
1 d' A ) Y v Y
apgouNouANIU T IMTngnnay
Y Y . .
2. as1ananalHiifa (Market Creation & Branding)

U a

NENANBIAN: ANHINGANTTULAZANUADINITNUNTITIVD

CaN¥

' A a Yy
ﬂqmﬂmmal LW@@@ﬂLLUUﬁHﬂWllﬂﬁﬁﬂﬁ)‘ﬂ

v d' v <3 a 9 A a A 1 1
TAAUAHUNUANAN: ﬁ?ﬂﬂlﬁl\‘ﬁlﬁ]ﬁﬁuﬂ'lﬁﬁﬂﬂﬁﬂ'lﬁﬂﬂllsllx‘illﬂJﬂJ
Y o Y v
LL@’JUTL@'H@@@ﬂﬂJﬂW%ﬂﬁ]M
1A . v Y A A
1211993317 (Storytelling): Glﬂ)’ﬂ?'i@]ﬂWﬂLL‘]J‘]JLHHLi’ENiW’JL‘W’E)
Y Y 9y Y a
’d'iN‘ﬂ’ﬂllQﬂwu!!agﬂizﬁuﬂﬂ”ﬁ\lﬁuifﬂ"lﬂﬂ@‘ﬂiiﬂﬂ
3. ﬁ}uﬂﬂﬂslﬂﬂ]ﬁ‘vifl (Sales Boosting Strategies)

mﬂ1ﬂﬂ}ﬂﬁﬂ1ﬂﬁﬂ1ﬂﬁﬂ1ﬂ: NIN13AD1ALLUL Omnichannel W%’E)

~

A o =~ A Y Y K Y
mmmmq’e)'e)ullammzTm%aumaimmmaﬂmm

U q

dalognAunmazlvn: guagnAnan M3zVUANIFN (CRM)

uazuesmgugnd Inaluaaialnie



U Y] o 9 d' 1 1 9 1
nszauaaldsluru: savhdoiauoniinga sy Inadiuan
13001371 Up selling livornuyanisola
J v o 9 Y Y v
Tageanswveanstlgnuaaring adranaraliils nazau
Y1 o Y Y = Y o J
goav1elinanzeu i1 la lagnmswarunadlavesiudnunagns

v v Y
NMIAAIALAZNTVINRIUANTILLDYIATZTOMUDYATUATU

Y =
ﬂ’JEJﬂ’J”IiJ‘]Ji"Iﬁﬂ‘L!"Iﬂ

AUEIN  NVYTT



Y v v Y Y 4 QU Y T
mstiyiannasiing adeaaalwts aueeauialving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

A
130N
A v A 9 ~
UNN 1 ﬂ’Nll!fll']Glfﬂlﬂﬂﬂﬁuﬂlufﬂﬂ)'wxﬂuslﬂﬂ
(A Basic Understanding of the Sales Profession)
d' 1 a\ 1 A =
UNN 2 qtﬂﬂuﬂﬂﬁlﬁﬂnﬂﬂﬂ"l\‘mﬂﬂﬂl%w
(Towards Professional Sales Techniques)
4 4 v} 1 o Y] Y]
<]J‘I/'I‘IQ/}I 3 ﬂﬁQ‘ﬂ‘ﬁﬂ”Nﬂ"lﬁﬁﬁ"lﬂﬁNEﬂ‘lﬁ‘illf’f"l‘ﬁﬁ‘ﬂuﬂelﬂﬂ
(Modern Marketing Strategies for Salespeople)
UNT 4 gas 10C,10P uaz 151 iemsiuauedum 1 lana
(The 10C, 10P, and 15P Formulas for Effective
Product Presentation)
A ax A s X 9 ¢
UNN 5 'J‘ﬁlWﬂJfJ?JﬂGUTEJGI,TTIG]GUu PIYNAYNDTNITNANA
(How to Boost Sales Growth Using Marketing Strategies)
~ J v
N 6 nagninisuneluaniziagiiu
(Sales strategies in the current climate)
A a Jd 4 Y]
Unn 7 ﬂTﬁ')lﬂ'iTgﬁﬁ']@ﬁlﬁ@ﬂ”Iﬁ!!ﬂlQ"]Ju
(SWOT Analysis for Competitiveness)
UNM 8 MITOAITNTAAIADENATUAT O

(Integrated Marketing Communication (IMC))

Y
U

13

26

35

49

58

73

90



Y v v Y Y 4 QU Y T
mstiyiannasiing adeaaalwts aueeauialving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

A Y
PN HU1

d' g}J 9J o
UNN 9 ﬂlu@@quﬂ'ﬂwﬁniﬂ 95
(Steps to Success)

= = ' A
uni 10 lede Inalumsnedagn 102
(New ideas for proactive sales)

d' 9 1 1
UnNn 11 6111811%%113@!,1611@ 113
(Sell to beat the competition)

] Y Y
uni 12 el lamse s luaae il 125
(It won't sell due to the following issues)
4 3 A 1Y) o

uni 13 naan aulumsiheeanegage 132
(Not-so-secret tips for maximizing sales)

~ = ] S A 9 A 1 9
UNN 14 Lﬂﬂuﬂﬂ']ﬁGUTEJT]TQIT]ﬁﬁWVI!JJ@QﬂﬂW]ﬂ@]@lﬂﬂ%'] 140
(Telephone sales techniques for incoming calls)
UNN 15 AUANHUZVOIUNUIBUDDITN 146
(Characteristics of a Professional Salesperson)

VNN 16 NAUAIUNITIITIINDTOI 166

(Negotiation techniques)



Y v v Y Y 4 QU Y T
mstiyiannasiing adeaaalwts aueeauialving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

A Y
PN HU1
A [V v 1 A 9 Y
Unn 17 ﬂﬂlﬁﬂﬂ@]ﬂl@\‘ll&ﬂlfﬂﬁEﬂ'l@]@if)\‘iﬂﬂgﬁﬁ%iﬂ’ﬂwblmlﬁﬂﬂ 177
(Qualities of a Negotiator That Create an Advantage)
] & g &
‘]J‘I/]‘ﬁ 18 ﬂﬁg']JTL!ﬂTi%H@@MﬂWﬁ%Tﬂiﬁﬂﬁgﬁ'Uﬂ’J"IjJﬁ'"IL'ifﬂ 184
(The process for a successful sale)
~ 9 1 & v Y
UNN 19 ﬂ"lif’fi"l\‘llf’fl!‘lficluﬂ"li"ll"lflﬂﬂﬂ"lﬁﬂﬁ@ﬂslfﬂgﬂﬂ"l 192
(Creating Sales Appeal and Winning Over Customers)
A v 1 o v =
UNN 20 ‘]J‘L!llﬂfcjﬂ'J"I?JE‘T”IL'ﬁ]ﬂI’ENHﬂ"U"IEJﬁ’E)@"IGHW 202
(The Stepping Stones to Success for Professional Salespeople)
1 v o 1 J
r1J‘1/]:I:/i] 21 f’;lmaﬂielﬂ!gsllﬁ]fluﬂell']ﬂ@ﬂ%‘]ﬁ%}%‘]ﬁiiﬂ 211
A A A
LS DIAIDINDNITUIY
(Characteristics of Creative Salespeople
and Sales Communication Tools)
d' a 1 4
UNN 22 ﬁﬁ‘]J$fﬂﬁ‘VI'I‘U‘V]1%ﬂ@ﬂﬂ1ﬁlﬁﬂ@ﬂﬁ$18ﬂfu 221
(The art of sounding out before proposing benefits)
UNni 23 AN NTAgOAUY 226

(The Mindset to Crush Sales Targets)



Y v v Y Y 4 QU Y T
mstiyiannasiing adeaaalwts aueeauialving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

A
130N
d' 9 = d'
UNi 24 gnd iinenazvua ldainaaie
(There is no way customers will ever disappear from the market)
Uni 25 gnaumnugnm Inizanaeedia sl 1dwna
(How can you effectively communicate with existing
and new customers?)
v 9
UNA 27 26 wpAnssumsaaaulaFeveIgna
(Customer purchasing decision behavior)
UNT 27 DIYNNUBINAITINANLEIGNAIDINALU
PARGIANES
(The power of words: How to win customers over from competitors)
= as A
UNN 28 Q‘V]ﬁ')‘ﬁVl'Nﬂ"li@]ﬁ"lﬂLW@ﬂTﬁﬂ\‘l%
(Persuasive marketing tactics)
= '
UN# 29 galvailumsvie
(A New Era of Sales)
UNN 30 FITITUUDINITUY

(The Fundamental Truth of Sales)

Y
U

232

241

245

260

268

275

281



Y v v Y Y 4 QU Y T
mstiyiannasiing adeaaalwts aueeauialving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

04 Wi
unii 31 giudaemsiudh 291
(Pursuing dreams through perseverance)

un 32 madiaud lude TAuds uazmsnaefumalfias 300
(Techniques for Handling Objections and Breaking Down

Barriers of Rejection)

unil 33 madia waznagnsmyagnisve 316
(Sales Closing Techniques and Strategies)

rU‘V]:ﬁ 34 ﬂ']ﬁfjmﬁ']gﬁ' !,!,a&]_lﬁg!,ﬁuNﬁﬁWUﬂTﬂWﬁQﬂTﬁ‘lﬂﬂ 331
(Analysis and evaluation of post-sales performance)

rU‘V]:ﬁ 3593381 LAZNITEINVDIUNUIEY 351

(Salesperson Ethics and Etiquette)



Uni
Ugnwasiing a3 1enaalils Augeaaalving

(Fierce Marketing: Ignite Your Market and Maximize Sales)

msdgnuaningluaninae AUSM1suaz9 e NIA 0T
Y Ay g 4 A~ A o Yo
aelaninieud uaznagninisnaiaiieunuioatsenyio i
NI

v

Ugnwasla: Mindset ¥Wng
a Id A d' 1 9
wongauulema: nnilgyriimsneneunnageunyIwn
. 3
AN
3’, Y 1 |~ 1 [y}
authwineFany: vuathuunelvaiduwunegessieiu
A Y Y Y o @ A Y
e 1Y lnannudusanaznig
~ = Y o =X N 9 1
NANUNTEHILBIUT: MTUANYINGANTIUGNALAZAAIA 1Y
DYLAND
Y % d AA Y
as1enmal#ile: nagnsnzalogna

Y Y Aa K a J 9 4
JangnnILBIan: ’JLﬂﬁW%W"Uf’JiJﬁﬂﬁ?JLﬂTHiJWfJ’JW]@QﬂﬁE]%U]j

U q

Y

= dla 1 9)
uaziitymes lsnaumuesquaiond e
| d' ] < 1 = 9 9 = 1
MPAIAUNUANAN:  YYAUVILASAVAIVDIAUAN 1IN TIBAN
Aualeluaaia
Y
VENGFOINIHANKAE: 1FMIAMAUUUNTUHEIUNG 31T en

A A 9y A 9y =X Y
NRILASNITIAUNT INDIVIDIANATN NN



¢ U v
nagnsrnanauaav Il

% Y a Y a d 9
lﬁllﬂi]ﬂQQJ!ﬂTVm]ﬂ!!ﬂ%‘Wi]ﬁﬂiﬁugﬂf’n: AUATIEUITGNAN
y A A a 9 1 A
@]?Nﬂﬁ@glli ﬂi’gﬁWﬂ@@gllﬁ LL’Q%%E)‘U“HE)ET‘L!?HWTHG])’ENV]Nll‘H‘L! IN®
o a Y 9 A
iduadui lanselafiga

v
'

<
Y qﬂmummnd‘m (Unique Selling Proposition): 119AL1UIUD
A Y A 1 1 A o A . A Y
ﬁ'l!ﬂ?‘i/'lﬂ!,!"ll\‘illlln NIDUUTUBDITIDITI (Storytelhng) NFINAIY
1 d' A Y] Y] J
HWLGH’E]Q’E]LLﬁgﬁﬂWUﬂULL‘Uﬁuﬂ
v 9y
!ﬁﬁl‘ﬁ@Qﬂ1ﬂﬂ1‘iﬂﬂﬂ!!ﬁ$ﬂ?1uﬁ$ﬂ3ﬂ: NITVT1YIVDIN NN
s J 2R A a v 1A < A 1 A
@@u“lammzaawllau 'i’JilﬁNlﬁJﬁﬂ"lﬁ%ﬂﬁﬂﬂﬁ?ﬂli’)ﬁi@ﬁﬂ?ﬁw\l@ﬁﬂ
o &
ANuadala lun15¥e

Y ~

1 9

Tinatia Upselling sazduaaum: iuonsduamnwgloua

. = o v o 1 a 9 . A

(Upselling) %3911 115 Tusuduggaaua1 (Product Bundling) i
A 1 1T A 9J 49!
yyamaelaligauy

Y
QuagnAuMuazil CRM: n135n¥gIugnataudodsnaz

AuNUAINIMIgNA Iniieye AsliszUVAT TUIANYI O ANT LAY

d' 9 Y= | 4
INDATNAIUNNANDLLUTUA
Aaeuwansneeeuiluszul (Follow-up): AanoNARYNL
Y ° < 1 Aa % A A
Qﬂﬂ”lﬁlﬂ!ﬁ%@ ADUATUBDITIALIN !Lagiﬁ'ﬂlfﬂﬂiﬂTi‘ViﬁQﬂ"li"UWEJ!,W’E)‘]JQ

g1 2
ﬂjjqnfjllﬂ{nfjmuiujgﬂgﬂj’)



9 o v Y 1 a 1
Toajddriagylunisaueeaviglvanszpauaziiulnodl
o A A 1 9 FY R & o
§a8U AOMINAUNAIUITZHINM I lagnAIBeNaNFUaz N3
9 Y B '
nagns 11ins99a lae ludsaanuamsansini

Joyan s lag Al



~ v A v ~
unnit mmmﬂmnmﬂu“luawwammm

(A Basic Understanding of the Sales Profession)

< = ! ! = 2 Ay J o
MUV UDIF WA N ITFWHUINATNATIATIAY LAagNIS
o a S A 1 = 9 =
ANUUFInUDINA lanod 19NN 1N AdreauNIne laluns
~ 1 <3 a Y 1 A 9 A A Y 1 Y] Ia =
uanidsu ity Fudinedudl nseaunAoNTNITU 3o
dudneiuAT1Ianan1ee
9 ) A 1 1 9 9}4'
paudnanal uazgadisazlasunasll uaununivesdn
1 = - ~ 1 Y] 1 < Y
98110 1FW “91UV18” (FI92VDITINIT “UNU18”) AINABINIS
o d Q
HA9HIANNA AT IUNUITNUBIAUAUDNT 151IAITANIAUA
1 YA < v A 2 & Yy A )
N /ANLAIIMIANUITIY “UpneNa I uazapalaNu la Ty
o <
sUsssuvesnnudialudnla
UA % d'd Y 4
1. AaNUAYRINNIENA dzAadlsznauae

=

<3 o g}J Y v = v A o A
ﬁ]ﬂlﬂuuﬂmTGﬂQﬁjllﬁgﬁ?ifﬂ llclyfﬂﬁﬂfl'luelﬂfl UNAUANNAND

9 1 =K ]

AU ADLTHN ADYNA1 LAZINOUTINIUYY

3w = A 9 9 A
wuinngnn laaun i leszuuaue uazIsnsve
< o & ~ &

anutulaludes vaziulalugsnoll

I Y] A o 1 o Y A

wilninneniauedaiuaue vdunulzuazndinazny

o Y A A Yoo Yo @ Y1 o

vauaninuAMuNTEABTETU VU INADNIU HTUNIRIEH

9
o

9 da A A 9 1 A a d&
MANAFUIDNTNA Wi@@ﬁ?%ﬂlﬂﬁMWMﬂMi@ﬂ“}

U



3 o A ) 1 ~ 1 A 1 1 o
widlwineiihauedeiigagainne el ldganudui
UN1TUEUNIT VI8 e g IUEINVZ 1T UV LN T
Y =
goAV1g 11U NaU lusAnnaDAan
[~ v d' @ o o 1
vuuiinuenniudisanazlSulginuesagaaoanal
9
U5V 39Ny ATNNINAIIUDN NITYA NITUAINIY AITUFTNIN
At A ~ o & o Y Y
AB0AIUITNTVIBVDIAUDUY N TzavaNuaustiesn l) e
<3 o AA A = B =
wtluinaena Naann Inanuaindus Jesseussaly

= N 4{ S A a 1 9 1
91¥W1E UANAAT URuTIIN U lavazldmanuiediaue

v
Y 1 o

2. ﬁ‘lf!‘lﬂ 10V gANNTUTVVBIN TNV

U

D.

=<K 9

Y J o 3 = CS)JJ A o
ﬂTﬁﬂTJDhJZJﬂ'ﬂjJﬁuﬁfﬂ(lu@TGHWGUT(’J‘H‘H NUUU],@‘V]‘V]ﬂﬂUWQ@]@Q

Q
9 9
%

9 9 Aa oA 1 ] o ! 9 = v A
N7 fovlinedosaaianedatBen 10 VU A9
= A By, A 5y A ov a0 1 wa
2.1 AR UTOIN9 WinernvusHndenew 1wy Uszianu
I~ 1 J
W wlewie szuuau msvenadse Tesd 4a9
= ) 9 o ) 9J (Y] v A 9) d'
2.2 ANYY azANNgIn MaNu lanudrauaInIziaue
9 ] ]
Y1Y TINNINITUINITA1] MAEINVAITUA 1FUVDIUDN AT
Fulsenu va¢
2.3 wenewimanuanladunaia 1azdTMIUUUAIY 195U
MFVIBLUVRUEA NTVIBUUURUADY (o1 1va199 Tumsvie 9a¢
= 9 o Y] A A 4 1
2.4 VWATIUNTOUANDE M TUIATRINDYU NI Bl luMTUE 195U

UARIADN AIBENAUAT BATITANIC 18



) o 9 1 9 @
2.5 ‘ﬂQﬁﬁ’]\‘i@’]ﬂ!'ﬁ]ﬂﬁ@lﬂﬂ'l"UENch'lutlﬁﬂ'lﬁell'ﬁ'lﬂllﬁgﬁuuwcllﬂg

1 Y a 9 axy
DULUAANARN TN Lﬁ@&ﬁu@"lﬂﬂﬁ’uﬂ1 ﬁﬂ]&ln‘ﬁﬂﬁ@ﬂﬁ]ulm"]ﬂNﬂﬁﬁ1

A

1 v 1 9 Y Y 9 o/
2.6 LHDMUUIABWUIGNALLAT %Qﬁﬁ?ﬂﬂ??%ﬂﬁgﬂﬂifﬂ iag
zé A 9J 1 Y A zé o [y 1 A g I Y a
ﬂ??%&ﬂf@ﬂ@iﬁl!ﬂ@jﬂﬂ"l 3JﬂUWML%@NHGI,N@]'JTHNLWNGUHGLﬁllﬂ 21N
ﬂ??%@ﬁﬂ@i@!ﬁ]ﬁ"l ﬂ’J"IﬂJQ’ﬂWWLdﬁEJTJ%}@EJ ﬂ’JﬁJﬁ"lﬂJTiﬂ‘Vﬂ\‘lﬂ"lﬁﬁ?%ﬁ
Aa 9 o Y I 9 ax [y
RERINL! ﬂl@LLH%HWiﬁﬂTﬁi"]}'ﬁuﬂumg’J‘ﬁﬂ']iﬁﬂ‘]sl'] 19
= A ' o 9 ! Y '
2.7 WITANFAUDIUNUDNIUNINNTIUVIYN D @EJ"IIﬂ\‘lQﬂﬂ"I E)EJ"IIﬂ\‘l
a 1 A 1 =
PVIEN Llﬁgf)EJ"ITﬂQLW@ﬁ'JﬂJQWH (1TNW)
] 9
2.8 %Qﬁ%?ﬂll@]iﬂ”l‘Wﬂ‘]J‘I@ﬂﬂ AUNNIIUVIYNINUNITUVD
A o & Yy A v A ' A
UIHN UAasNgnaA1 N UIAANINNITUIIDUIUITIVDINIU IND

ANNEATAINA1) VBINIU TUNITINNU LaZINDIDAVIIVDINIULD

A A

2.9 vl UsHNein sz yu 1S uleu1d15A199 §

dnmionsuaNunaou 1M ANEINUAITUAT
4 .

2.10 HHUAAMUMIIATOU IHINNMTAAIANNNITUUITUAY
1 9) d' (% [ d' d' a 49!
pglaupLazNIoNNITABUTUNUNTTuamslasulasnazinauy
! a ay Y] Jd
Tuseseunaiinniognsisnmsne iz auiudoumsal
3. AanyMZInIBYAl vl
| 1 o a a <Y
manaiudsu lddnutazanufavesdus Inanauuals T
1 Aad

v Y
mugaaye Tugama lulagsimaunFynuogil Wnv1enan

Y
Tuludeelinudnyuzaade lail



10.

I1.

12.

13.

14.

15.

N

Yo 9
. FDUFINHAU
9 9
Caulaguan
) P
 vyuvlseaunisal

 HUAENALA

4 1
DNAYNDH LU

D)

U

YY o 1
ClWsanuuaan

U

v 9 A
VIUAUNINIYO

[+

A ~
UUD0 IUIIUDIFN

5B UUIMNMS

9 = '

ADIAS BUTUA NN
9 a
SInWaYAEN
lingnwnanTlara
Taiviun 211em
DANU/DADDY

2oUNDUDDUAY

16.

17.

18.

19.

20.

21.

22.

23.

24.

26.

27.

28.

29.

30.

NN
Tidsenuay

19 [} 9
ludeenaugnm
sz lunevie

~ Y~
HUIAUDINA

1
[*¥%

WUARNUIFDIY
Jd v Y] A~ a

uyyeTURUSI as

AANAUAUNITIIU

Tuvhaegnm

. 981IAANG T8

RIVVIA IUUVY

v 9

DMINIYAAITU

Save

[T= J
TNNUITU (BIANIT) UDIHNU

Y 9
aulannunivi

AVNLUAAUA



4. ARUANDAIAYTINVDIOATNV BB TN

= g 9 Y 1 1 3 v A a A
NWﬂQ@@HiﬂﬁYJﬂTi%gﬂ??@@Tﬂgﬂ31hﬂ}uuﬂm18N@@1%Wﬂ@

Tadudlaniaeduaisnilonid uazlsgngAlfuianuaie

AUANLAAINE) AO

[ =
1.3ﬂ1ﬂ61%Wﬂ13%18

]
=}

D

2. NAUAANGA AN

Tan luea
Y] A A Y
395U NILADTOTU
4. DANU W81
d' v Jd Aa
5. ¥OEANE 93919
6. SURAFO VNN
7. 91539091787
Y] 9 9
8. SANNUNINH
1 A 1
9. 915uala STl
Y] d
10. 59NAIUANDITNAL
11. a¥128A50UADY
12. S9nMamez
13. YANIAA
ng 9 1
14. guugun g

15. UANNANE319ETTA

l6.

= I A o o I
Nﬂﬂﬁﬂﬂuuﬁinuyﬂﬁuwuﬁﬂ

1
o v

17.30E1AMN U YT

18.

19.

20.

21.

22.

23.

24.

25.

26.

27.

28.

29.

30.

31.

32.

aNuaso@la-tanisuie)

Y] 9ga a
N 1¥ININ

oo 20)

AQANNINNA

P

= Y
Nﬂ31MiﬂU§1uQ1u

= A d

UANMUIBDUU

= 9 v A
UAITUNIIDUANIN

= = A
UNTTLATYUNTTLUAS I NUANUNG

= a
NHﬂi%ﬁ?WiU

g}

Aaznsne

atenisna

g}
R)

S )
e
)
—
=
Pa)]
)}
—
=

(Y] V=
A CRIRC GG

=
e
=2

Q_)Q
Be
=

n159 11 ldaiauo

£
)

N

Iihesaendes

Save
=]
2



= =
33. UANUHUHUIUYU

34, AUIBUUAY



UNULNUNTANA NITVIY HATNITUINS
1IN 192108A10gA0IA1 AD 191 NIIARIA AUNITVIY HINTY
9 d' < = d& d' 9 =\ (Y] 1
wlanthnuazanuvue NA9IzlEeINAoI0NDeINUDE UMY 9
I~ 1 9 A o w 1 ! 1 9
sz 1wy vinlasdiawnii lasmiesnin wielas ldaues
1 1 v Y] v 1 9 A 9 I~
UINAI TEHIN UAMTAAIA NUUNVIY LALNDIAULAD PITUIeT Y

t’i’?uﬁﬁﬁﬂl@\‘lﬂﬁ@a'lﬂ

AITNYINE
9 A 1 <3 P Y]
Ejl"llfll!"ll@ﬂﬁgll?ﬁﬂﬂl"lll‘lfill"lﬂ agwmﬂﬂﬁzmu NYINUNIIVIY

9
MIADA LLAZNITUINT AU

msnediaNurnglunniaug fe
1 auzn 1 msvie Aenszuaumsdgianisaain g
1 v Aa v A <3 9 a 9 A a 4
yariunamsaaauluiludivesdui neuin15ve0IAnT
Y @ J %
2. NAUZVRIUNATHAIAAT 115910 AoN1TIAgLNI
A A S A Y ST, s A A
(Supply) 5 IeesAniled lasdnsuiludaiiegiasa wioanu

(e

(Demand) THUAAY IS
Y v Aaa J A A
3. NAUSVDIUNUATITANT NITVY ﬂ@ﬂﬁgﬂ’JUﬂ'ﬁLLﬁﬂlﬂaflu
a Q‘f 1 9 a o g A a Y] 9J A % Jd A
NITUAND ITUINLINUDIANAANUN HIDUINIT ﬂ‘}Jﬁfl%Na@ﬂm“ﬂwﬁ@

Y
UINITUU



Y
4. MAUzvOITNAURY N13U18 AD MIFPAUAMTOUTNITU
3 Y & A | A v X Y o
1Huve9IAT17 1HTOYAAI1TINVBITUA IV a1 e

1 d' 9 [e)
aolNoa3 19 13

<A |} 1) W =\
MINAIA DAANNHINEIEHAEIZMSITUNY AD
[~ a A A o ya Y A a
1omsaaia ifuninssuniegsnaii ddudmseusnig
ndoudenndran 16 14vsedus Ina
< Y o 4 A
2. myaata 1Wunszuaumssumianusudunienaiuy
9 o Y ad Y a a o Jd
ADINMTV0IAIA 1Ne MIFI1T19AIITAE) LAINAAITUONAAN WY
A Y
INOAUBINIINADINTT
3. MIaaIa AeMIURUANINTIUNNEIND 3 NINTIN AD N3
A A 9 v A Y o A o
uanldeu Mandoudearaua LazsIuIeANNTZAIN 1D
auamseusmsnndnaa ldsdus Inanuganie
A ax Y1 Y
4. M3aaa Ao 15M3 IFduilszau numseaaialiivanzaw
nuaaathving
5. MIAAIA WD MsauasuaiuayuluuSmMsvous au
Y ! 9}d9} o LY J
AUOIANNADINITANNY  ¥o9Fe UTU3e Waluinagninig
= ' Yy 9 o 3 A
mina1a Nzaelignmlszananuduss wazuaainnuiuyn

! Y
ADQNAN



1 o I a < 4 PO
aIUAIN fnillﬁﬂ]iiﬂ‘i/‘lf’]i]ﬂ‘l’iﬂ?ﬁ»l‘l’ﬁﬂﬂﬂﬂ?]

1
[ V=NV =

1. MIVTM3 Ao nszuIumsiaas eihlignaniaan
wela

a A Y Y v Yy 9
2. N13UINIT AB mmmuauaﬂwwmww HAZANATAN Y

A 1 A Y 9 A
BNTTANE ATUNANATIDIVUD NIDATUISYSLIAN

U

%4

FannuaIulszneumsnain
arulszney vIeaulszaumsaaln (MARKETING MIX)

252N UaIe 4 P oU laun

aum N3
- AN - BRIN
- ANBUY - AUATOUAQY
A 9Yq YA o A2
- dumlviiaen - anag
a 9 A
- gduuw - AUMNGITIAD
A Y 1
- A518YD - MITVUEA
- MIVITPAUYO - MIAAIAUA
R TYRTE
- YIS
- mssulsznu

v A
- N1ITUAD



10

311 MSaUFINMINNA

- simauslusiens - 5 luyan
] 9 Y]
- @iuan - msvelasleninauane
- §TEZNAINMTTTLNY - MSEUFETUMTUIY
LY A Y] v J
- 328¥IA1NT 1N AU - MIUsTMFTUNUT

%
- ‘L!Iﬂ‘iﬂﬂl,!,ﬁ%ﬂaq%ﬁi'lﬂT

NITUIUNIIVE

1 1 v a % Jd A a <3
llﬂJ'J"W]"IHHﬂﬂ]"IEJ%%ﬂI"IEJNﬁ@ﬂmW] f’fl!f’%j"l ‘H%@‘]Jﬁﬂ"lﬁslﬂc] NN

Y
Sﬂgﬂigﬂ@ﬂ@aﬁlﬂ NITUIUNITNITVIY 8 YUADU ﬁﬁ]

1.

2.

Y v I 9y
ﬂﬁlﬁlﬁ'ﬁlgllﬁ'jqwﬁlﬁdﬂgﬂﬁjq cﬂﬂglﬂugﬂﬂT

v A Y o
NIIAALDNAYININ

 MSIATINNITADUNITUY
 MSIINLNG
. MSHNEUVUY

9J Yy 9 = 1
- msud lude Tauds 5051059190504
.Myl wietanmsug

 MIAAAIN AIUBU LAZUTAT



11

MSUINTHAINITUY

a d'd 4 Al Y] 1 o 9J
N15UINTNAINDIANT HIBUNVIGIZE SN 19

a dij 9 1 (Y] zg

1. 1nansyeve ldnaeedivy

9 A A 1 o
. Qﬂm%zmumﬂﬂﬂllumm

Y J v o

1 9) Y] a (Y] Jd 4
3. AW NNAUAN LALAINADHUNA 1 LUADIANT AT AN

VYLD

U

"\ Y A Y ] o 9q Yax dsj

madamM3slruImMsanelvid vouuziin 19 145l
Y] J
1. InsAnnaouay
A A

3. nulzeegon
3. DAWNINANATIAYC)
4. 195 mud R dugnm
5. §9U18713

a 3 a 9 A zﬁ %
6. UTNMIATINUFATUA HIOIATOIINT

1 o 1 Y 9 9 o v A 9 =
7. ¥PIAANUAIN U UM (@S uFUMVIeUan)

1 o 9 9y YR [ | (Y] a
8. luvh lvgnanianigeennlunmsvesuuins
Iy A J

9. ¥oININNUNVIOYIT0DIANT

a v J a 1 ' A Y]
10. ‘U‘iﬂﬁ@%ﬂﬂ?Wﬂﬂ‘Hm Llﬁgﬂﬁﬂ%‘ﬁblhlﬂﬂﬁﬂ‘ﬂﬂﬁslﬂﬂ



12

a I~ 1 =< SI A =
NI1ITUINIT Lﬂumuwuwmmimw Llﬁgﬂ'lﬁle']fJﬂL‘]_luﬂ‘ﬂﬂﬁﬁiJﬁuﬂ
v 1 1 a 4
UYBDINT1IAAN uﬂmmmmz@gimlwmﬁ’u ANNAYND w‘%a’muwu
= = Y1 <3 J + = 1 Y 1 ' ~
Fa0199zi30n 1 Hudeulumeiu druinue azedluden
o 1 ' A o Y A d A ya 9 A A Y
TUG]f’J\‘i@]@1]Tﬂ’é)‘ﬂ"I‘I’THTV]L‘]JHﬁgWTHLGH’E)MTﬂﬂi‘l’iﬁuﬂ"mi@ﬂﬁﬂ?ﬁllﬂ
Y] 9 A Y 1 1 9 A 9) d' 1 1
W']Jﬂ‘]JQﬂﬂ"l Liﬂﬂllﬂ’ﬂ@gslul?hﬂu ADNDIDDNLIYIDDNLINYUDY AU

o ~ 0 ya}clsm Y, Yy ¥y A A A ¥
ﬂ')T?JﬁWﬂﬂJGLHﬂT'iT]%gﬂ"IGlﬁN VFAUAT ANAT JTUANISHDINWY HDY

U

A 9}dd

‘Ifiﬁ@llll ney "ﬁ MIVINMTNNUNVIEY uammwumauuauumﬁw

U

‘L!‘L!L’E]\‘I

F% d' ) v ] ) [
uaunumsnmulans B ludszauanudusa

Y a A ., Y,
udgshenmuhdmadliing

VY ) v A =
HADIFISMUHEINA N TWENENN

I~ Y ] ] o W A F% Y ] o [ v
amtunmuiasfudlndgaurennuduiondd

Y )

dyd 1 U] v
TNHUAU DNHUDS l‘]Juﬂ'JHJHJﬂ%L‘]JE]WIU LN ﬂ@b], QWLTJHW'JQ])%
3

.

o o 9

diagvosnnuduivluerdn “Unue” Annaudessousy doll

V22 9 an o a oA a A d' [ |
auauiia uazdosllislumsdfia lieaeasia aulaimdls

1 I Y A =
ﬁﬂJ'lfJQ'ﬂWﬂ‘lJu “UNVIYNDDITWN”



13

d' 1 a v A S
UNN 2 AINAUANIVIYDYINNDIYN

(Towards Professional Sales Techniques)

A A = < 9 a Y
N13V1Y ﬂ@ﬂqﬁllaﬂlﬂaﬂu Lﬂﬁﬂuﬂgﬁlﬂ\llﬂum’]ﬂl@\‘]ﬁuﬂﬁl
a =< v dy o Y Y
ﬁaﬂgﬁll'lflﬂq fﬂfﬂfﬂﬁq PLLAN LLUS U ﬁiNﬂ’mJW’E)Gliflﬁuﬂﬂa

a I Aa v g a Jd
ﬁﬁﬂgﬂ'lﬁsll']ﬂlﬂuﬁllﬂﬁuﬂ’]ﬁsll']flwﬁﬁﬂﬂ!GVI@]'NG] IﬂﬂﬂTi?Lﬂﬁ’l‘éﬁﬁ

9 1 1 1 ] 9
ﬂ’JmGl’ENmiGU?Nuﬂﬂmmazﬂ@MLﬁﬁ%ﬂi%Lﬂ‘ﬂ Tﬂﬂ‘wuﬂﬂuﬁlﬂﬂiﬂf

&Y ) 9 < Y 1 9/d9}
ﬂ')’lﬂﬁ’lll’lﬁﬂiﬂﬂ’]ﬁﬂfﬂﬂﬁ HUSUN llﬁ%ﬁﬁ’lﬂﬂ')’]ﬂWQWEﬂﬂiﬁllﬂ@cﬂﬂ

1 Ll
= o

1 a 9 g}J d' 1 =
Tudruvesauaniu q mniiga meih llgmsnelunga
HINN 1AzZANNSVRAYDUVBINIINIIUY
Y < =2 A o o A ! <
winuNeuyana GauunuImdnynganen1svie 1y
q0na19AAAIZHINAIBTANITVBININIT gNAT ABDAIULAAD

<o = 3 Y a Y o
‘V]’JUIJJ C]f\“lﬁ]gﬂﬁ']fllﬂugﬂﬂ'lsll@\“Iﬂﬁ]ﬂ']ﬁblu@u']ﬂ@] DIUINITNTINUA

oY 4

9 A A 1 Iy 9 <3 g}J dsjdy 1 v =
UUINNUUUDUUDINUNVTYLLAT Lﬂ“ﬂ’]ﬁﬂTﬂ‘V]QU%U@QﬂUNa@ﬂﬂ!m

v <

FOINNMITIMUIUszIANV09gna1 uazuTou1eueIusHNF

D.

Y

1 o 1 < ] 9 % =
uana1anueen kil ag1alsnanTasna ldudr wiinauvedining
v A @ 9 (% A
ANN5VAAY¥RY Taend lindne o 3 anvae fe
1. ihnenumsvie Tagnsd (Direct-Selling) 154 NITHAAS
¥IRL9%39 (Prospecting) MsAeuluds mseFa msvie msidue
A4 4 9 v
7101 MIguNeu luigndeurizaunugnai tazu leu1sves

UIHN 189



